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ATG has consistently delivered strong financial and operational results
since becoming a public business

Grown core financial metrics during

& after Covid-19 period, amidst
uncertain macro conditions

GMV

FY20 FY21 FY22 FY23

Reported Revenue

£119.8m £138.2m

FY20 FY21 FY22 FY23

Adjusted EBITDA

FY20 FY21 FY22 FY23

Diversified revenue through

development of new services and
unique auction products

Location & Shipping

. Anywhere Change
proxibid

Within 20 mi

Free Pick Up (1,524

M ship with LiveAuctioneers (2,197] |

Ship with Auction House (484)

Payment

E- Accepts seamless pay!

Acquired & integrated two accretive

businesses whilst streamlining
operating model & strengthening team

liveauctioneers

EstateSalesNET

FY20 shows aggregate results as if the restructure and acquisition of Proxibid had occurred on 1 October 2019.



In FY23, we continued to execute against key strategic objectives,
creating more value for customers and growing new revenue streams

+13% revenue growth to £135.2m; +5% organic and +6% marketplace, with growth in both A&A and I&C
+27% VAS revenue; strong auctioneer paid-for digital marketing, roll out of atgPay and launch of atgShip
+0.3% in ATG take rate to 3.6%, reflecting increasingly diversified revenue mix, driven by event fees and VAS
+$5bn to TAM via acquisition of ESN, which is performing ahead of expectations

Reduced leverage ratio from 2.4x to 1.8x, whilst also investing in organic and inorganic growth

+19% adj. EBITDA growth to £64.0m with margin +2ppt to 47% driven by growth in high-margin revenue

Auction Technology Group 5



We grew both sides of our marketplace, driving the virtuous circle by
attracting more bidders and more unigque secondary items

Auctions facilitated Lots listed
86,000 22.3m
+16% +10%

Bidding sessions New account registrations

189m 1.o0m

+9% +12%

Auction Technology Group 6
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FY23 Financial Highlights

Revenue Adjusted EBITDA Adjusted EBITDA margin
£135.2m £64.0m 47%
+13% reported +19% +2ppt

+5% organic

Adjusted diluted EPS Adjusted free cash flow Adjusted net debt

32.6p £49.9m £115.7m

+11% 78% conversion’ 1.8x leverage

1. Adjusted free cash flow as a percentage of adjusted EBITDA. 8



We delivered solid revenue growth driven by strength in new revenue
streams, the contribution from ESN and FX

- Marketplace revenue +6%; growth in both A&A
Revenue by segment and |1&C driven by improvement in the take rate

Reported Organic to 3.6%
YoY %' YoY %?2

£m FY23 FY22

«  Whilst covid comps eased, H2 growth was

H (o) (o)
Arts & Antiques 6.6 °°.3 19% 6% impacted by softening in auction end markets
Industrial & Commercial 58.2 52.7 10% 7%
Total Marketplace 123.8 108.0 15% 6% « Auction services impacted by challenging comps
Auction Services 8.3 36 (3)% ()% with high white label uptake in prior year during
Content 3.1 3.2 (3)% (3)% Covid-19
Revenue 135.2 119.8 13% 5% «  As expected, small decline in content revenue

Key operational KPls

Reported Organic
YoY %' YoY %>

Take rate 3.6% 3.3% +0.3ppt

GMV £3.3bn  £3.3bn +2% (3)%

FY23 FY22

1. At actual FX rates.
2. At constant FX rates and excluding the ESN acquisition.



Our increasingly diversified revenue model provides resilience, with
higher listing fees reflecting ATG's increased value

Revenue and organic growth rate by product

£135.2m YoY organic
; growth
H Content £119.8m
m Auction Services } +27%
N
m Value Added Services
—— +16%
(ex ESN)
m Listing fees —
A&A commission
m |&C Commission — +0%

FY22 FY23

: : ;

Growth in value added services revenue £24.7m
6X

FY19 FY20 FY21 FY22 FY23

Take rate? driven by VAS and listing fees, with a pricing

catch-up post Covid-19 period
8.6%

8.0%
6.9% 7.1% 6.8%
3.2% I I I
L - = = =
FY19 FY20 FY21 FY22 FY23
HAKA B I&C

1. Shown as if LiveAuctioneers had been acquired pre FY19.
2. Take rates are excluding ESN.
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Our end markets slowed in the second half, impacting our overall
growth rate, but THV is still almost double pre Covid-19 levels

THV by sector THV growth by half year
+3% H1 21 H2 21 H1 22 H2 22 H1 23 H2 23
constant FX ¥ Growth at
£10.8bn constant  34% 39% 28% 17% 1% (5)%
£10.1bn £

* THV declined 5% at constant currency in 2H impacted by

£7.8bn

* a slowing of A&A auction market activity impacted by a
weaker macro environment

£6.1bn

* the normalisation of used equipment prices in some 1&C
categories

» exceptional activity in 1&C markets in the prior year

* rotation of low take rate/ high service THV

FY20 FY21 FY22 FY23
mAKA mI&C

Auction Technology Group



A&A grew 6%, driven by strong VAS and event fees, offsetting the
slowdown in THV, with underlying conversion rates stable

Marketplace revenue A&A THV and GMV YoY organic growth?
YoY reported growth’ 19% THV GMV
YoY organic growth? 6% 5% (2)% (3)% (3)%

FY22 FY23

H1 23 H2 23 H1 23 H2 23

* 19% reported growth includes ESN with strong performance due

to pricing & marketing initiatives Conversion rate of cohort of LFL LiveAuctioneers FY19 US

auctioneers 26%

* 6% organic growth driven by take rate +0.6ppt to 8.6% due to VAS 999 999%

growth and event fees

*+ GMV down 3% at constant currency, impacted by Covid-19 comps 1

in H1 and a softening in auction end market in H2
* Underlying conversion rate stable post Covid-19

* Headline conversion rate continuing to be impacted by mix
of new and international THV
FY19 FY20 FY21 FY22

22%

FY23

1. At actual FX rates.
2. At constant FX rates.

12



I&C grew 7%, driven by take rate improvements; GMV impacted by
removal of low take-rate/ high service GMV and 2H THV deceleration

Marketplace revenue

YoY reported growth'’ 10%

YoY organic growth? 7%

FY22 FY23

* 7% organic growth driven by take rate +0.2ppt to 2.2% due to event
fees, commission growth and marketing

* GMV down 3% at constant currency impacted by

* deceleration in THV in H2 impacted by asset price
normalisation

* exceptional auction activity in the prior year

* commercial decision to rotate volume with high service
requirement and minimal revenue impact, for lower levels of
volume but higher future revenue potential

* Excluding impact of rotated volume, 1&C GMV would be up 1%

* Underlying conversion rate down 2ppt due to mix of assets, with
conversion rate flat YoY in second half

|I&C THV YoY organic growth?

Total 16% (7%
Excl rotated volume 17% 3)%
£3.6bn

m Rotated THV
m Underlying THV

£2.7bn

H1 23 H2 23
I&C GMV YoY organic growth?
Total 7% (13)%
Excl rotated volume 6% (4)%
£1.5bn
£1.1bn

m Rotated GMV
B Underlying GMV

H1 23

H2 23

At actual FX rates.
2. At constant FX rates.

-
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We delivered strong profit growth driven by increasing high-margin
revenue and maintaining operational leverage

. Gross margin increase due to growth in high-margin event fee and Group financial summary

marketing revenue

£m FY23 FY22 Movement!
Administrative expense increase driven by Revenue 135.2 119.8 13%
. £2.7m exceptional costs related to ESN acquisition Cost of sales (43.5) (40.7) 8%
- £1.8m increase in share-based payments to £7.0m Gross profit 917 7.1 15%
) Gross margin 68% 67%
. Foreign exchange movements
- Partially offset by management of performance related pay Administrative expenses (&) (63.6) 10%
. . . . Other operating income 0.6 0.7 (14)%
Net finance costs increase due to higher effective interest rate (average - . P P 229
effective rate from 4% to 8%), despite lower average debt Operating profit . . °
. £4.1m non-cash FX loss related to intergroup balances Net finance (costs) (15.4) (7.5) (105)%
H )
Net profit increase also driven by deferred tax credit on unrealised Profit before tax i 9.3 24)%
foreign exchange Net profit/(loss) 16.9 (6.1) 377%
Adjusted EPS up 11% to 32.6p as higher profit offset higher net finance
costs and increased effective tax rate; 123.1m ordinary diluted shares Adjusted EBITDA 64.0 54.0 19%
. Adj EBITDA ' 47% 45% +2ppt
Move to USD presentational currency for FY24 7 djusted marein PP
Adjusted diluted EPS 32.6p 29.5p 1%
At actual FX rates. 14



Our strong cash generation enabled us to de-lever, invest organically
and complete an accretive acquisition that expanded TAM

Net debt bridge

£64.0m

(£9.3m)

(£131.4m)

net debt adjusted EBITDA capex
30 Sep 22

2.4x
leverage

(£4.8m) -

(£18.6m)
£9.3m
. G
(£24.9m)
underlying Interest acqusition FX & net debt
movement in & Tax of ESN other 30 Sep 23
working capital movements
1.8x
leverage

Adj. net debt / adj. EBITDA reduced from
2.4x to 1.8x

78% adj. free cash flow conversion

£9.3m capex primarily relates to single
tech platform and payments product

Working capital outflow due to trade

timing and size and timing of
performance payments

$53.7m pre-payment of Senior Facility,
RCF drawn and fully repaid within year

Gross debt balance reduced from $204m
to $150m

Auction Technology Group
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INn FY23, we executed against each of our six strategic levers, delivering
value to our customers, even as our end-markets slowed

Pursue
accretive
M&A

Expand
operational
leverage

Grow Take
Rate via
VAS
Enhance
the network
effect
Grow online
penetration

Extend the
TAM

Auction Technology Group 17



Auctioneers continue to trust ATG marketplaces to deliver value

Number of auctioneers Auctions facilitated Lots listed (m)
86,000 vy s
I I ) 20'3 I

FY22 FY23 FY22 FY23 FY22 FY23

* Expanded value-added services which now include: digital marketing, atgPay and atgShip
* Launched new differentiated auction formats, including cross-listing via "Timed+"
* Added 150m annual bidding sessions into ATG network through ESN acquisition

* Maintained auctioneer retention rate

Rounded to nearest 1,000 or 0.1m 18



Bidders continue to trust ATG marketplaces as the place to find
unigue and specialised curated secondary assets

Bidding sessions (m) New account registrations (m) Lots sold (m)
189 1.6 7.2
i I 1.4 .

FY22 FY23 FY22 FY23 FY22 FY23

* Improved site navigation and investment in search engine optimisation to enhance bidder experience
* Improved bidder segmentation to send out more relevant communications

* Launched and rolled out value-added services including atgPay and atgShip

Rounded to nearest 1m or 0.1m. 19
Bidding sessions exclude ESN.



Auctioneers see the value of ATG as a marketing channel, with paid-for
marketing increasing 28% driven by deeper penetration per auction

Growth in marketing adoption, but at only 0.5% GMV there
is significant room to grow

proxibid

Auctioneer adoption % auctions supported
of paid-for marketing by marketing

59% 2 1%

Multiple new features

. Search ad units

- Self-serve featured lots s oo

This auction will feature a great selection of heavy construction eqy
trucks, dump trucks, attachments, surplus items and moj 3
Heavy Equipment,
Big Trucks & Surplus

« Enhanced bidder email segmentation

« Improved social media assets

- Marketing subscription packages

Auction Technology Group 20



atgPay continues to grow with interest in both A&A and |&C and
encouraging rates of usage in Q4 23

Progression of atgPay at LiveAuctioneers Progression of atgPay on Proxibid
019 Activation of payments delayed till Q3 to ensure full
639% functionality for I&C market
5% Encouraging trend in usage towards end of year
Cautious rollout as continue to optimise product
61%
58%
48%
41% 42%

38%

21%
Dec 20 Sep 21 Mar 22 Sep 22 Mar 23 Sep 23 Sep 22 Mar 23 Sep 23

B % US LA auctioneer base onboarded B % US GTV through atgPay = Proxibid auctioneers onboarded

Auction Technology Group 21



atgShip is now out of beta and is ramping rapidly on LiveAuctioneers,
addressing a key friction point in the auction vs eCom experience

liveauctioneers

TREASURES WITH
HASSLE-FREE SHIPPING

Explore upcoming auctions with instant shipping quotes and tracking

N S
B :

Checkout

1. Shipping Address (/]
Chanas

2. Shipping Method

@) Arranged by LiveAuctioneers o $74.00

¢ item will be fully insured and deilvered by our vested shipping

Self-Ar

Prices will vary

Local Pickup & Froe
will pick this up at 74 Merrick Road, Lynbrook, NY, 11563

liveauctioneers

© Joan Miro, Series | #6, 1961,
- lithograph in colors on Rives wove
paper
( Estimate $1200-2.400 10 230 15m 145
Suarting Pice —

$250

or 4 payments of $62 50 with Z4® ©

PLACE 81D

Order Summary
<€ Get approved o bid. Register for Auction
itoms in Order (1) -

@@ Joon Mo, Seris | 46,

1961, lithograph in colors... $250.00 Shipping & Pickup Options.

W $74 shipping with full insurance @
To Chicago, IL, United States

toms Total $1,000.00 1-1983), “Serles | 46", 1961, lithograph in colors on QS from ek N, ik Satés
: pencil signed lower right margin, numbered lower A
Buyer's Prombun $150.00 ctor label and MoMA Art Lending Service label on. #4 Local Pickup Lynbrook, NY, United States
Shipping $74.00 ed and framed under glass. .fo.m Miro i Ferra, 20
ber 1983m was a Spanish painter, sculptor and A Pakcy for et
Online Piatform Fee @ s4.34 ona. Professionally, he was simply known as Joan
1 to his work, the Fundacio Joan Miro, was
Shipping $0.00 city of Barcelona in 1975, and another, the
3, was established in his adoptive city of Palma in Payment
Sales Tax © $80.50 I acclaim, his work has been interpreted as
sonal style, sometimes also veering into Fauvism [E= Accepts seamless payments through LiveAuctioneers
as notable for his interest in the unconscious or
Balance Due $1,308.84 eflected in his re-creation of the childiike. His for Dat
8y paying for this Involcs, you 8gres 10 il Zggl

Ralicies 3nd jerms.af salg et by the auctionser.

Highlights

Shipping tech hub
with multiple
professional shipping
partners

148 auctioneers
onboarded in first
3 months

Price transparency
and integration
increasing
engagement rate

Auction Technology Group
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EstateSales.NET integration has progressed well and is performing
ahead of expectations with exciting cross-listing opportunities in FY24

Robust growth on ESN
platform in FY23

1 5 O m web sessions

+7% YoY

1.1 m subscribers’

121k net new

4 0 8 O O estate sellers?

+4% YoY

Updated pricing
architecture

Changed prices for each
seller cohort and
subscription package

Updated ad unit pricing

Revamped estate seller
user experience

Developed estate seller paid-
for marketing programme

s ] b g e Gd O hven ey o8 o e K e A
Pt ey b4 P o A e e g Far e o1 Lo S

== Sales NET
Chcago Upcoming Sales .

U oems Catete soesested by Driees Ut Sares oot Lape )

e .

1. A subscriber is a user with a confirmed account and opted-in to marketing.

2. Estate seller organisations versus private individuals.

23



ATG executed on key components that remove bidder friction and
enhance online auctions, moving us closer to the "tipping point" while
Improving operational effectiveness

Highlights

B

HORIZON 3

Expansion

. - Roll out value-add services
HORIZON 1 E2E expernence = Extend into financing,

Raised E2E closer to
eCom standards

HORIZON 2

insurance, restoration, repair,

Foundation - Build high standard e commerce maintenance and logistics "One ATG" gO -to-
capabilities iqi
2 - Expand ecosystem digitally
- Develop technology to work - Upgrade usereniE ‘ to leverage insights market strate gy

across multiple geographies launch of value-add se
and verticals
- Unify fragmented market
- Build shared success
revenue model

Streamlined I&C/A&A
commercial, product,
and operations teams

HORIZON 1

— ©

HORIZON 3

Auction Technology Group 24



FY24 ATG priorities focus on creating differentiated customer value

Connect

2 to 1 Consolldate atg AUCTION

GROUP

Innovation/

Optlmlse

CRO/CRM -

Auction Technology Group 25




Outlook for FY24

« ATG is leading the transformation of the auction industry
while delivering profitable and cash generative growth.

* In the short term, expect continued impact from underlying
. . . . P O CARVED MA| -
macro factors which remain relatively uncertain. € LW VaN sz

« VAS offsetting macro - leads to a FY24 organic revenue
growth outlook of between 5% to 8%.

« Total revenue growth higher including ESN.
« Expect to maintain adjusted EBITDA margin.

« Balance sheet remains robust.

Auction Technology Group 26



puctions ~

Find







FY24 Guidance

Measure

Guidance

Revenue growth

5-8% organic revenue growth

Adjusted EBITDA margin

Broadly flat

Net finance cost

8.25% effective interest rate on $135m average gross debt balance plus other
finance costs

ESN deferred consideration

$10m cash outflow relates to deferred consideration and $2m bonus in Feb 24

Effective adjusted tax rate

19% reflecting increase in UK tax rate

No. ordinary and dilutive shares outstanding

124.5m

Capex

£8-£10m/ $10-$12m

Auction Technology Group
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Glossary of key definitions

Term Definition

A&A Arts and Antiques

GMV gross merchandise value, representing the total final sale value of all lots sold via winning bids placed on the
marketplaces or the platform excluding ESN, excluding additional fees (such as online fee and auctioneers’
commissions) and sales of retail jewellery (being new, or nearly new, jewellery)

1&C Industrial and Commercial

Conversion rate

represents GMV as a percentage of THV; previously called “online share”

Organic basis

The Group has made certain acquisitions that have affected the comparability of the Group’s results. To aid
comparisons between FY23 and FY22, current period results have been presented to exclude the acquisition of
EstateSales.NET on 7 February 2023. Organic revenue is shown on a constant currency basis using average
exchange rates for the current financial period applied to the comparative period and are used to eliminate the
effects of fluctuations in assessing performance.

Take rate represents the Group’s marketplace revenue, excluding ESN revenue, as a percentage of GMV. Marketplace revenue
is the Group’s reported revenue excluding Auction Services and Content revenue
THV total hammer value, representing the total final sale value of all lots listed on the marketplaces or the platform,

excluding ESN, additional fees (such as online fees and auctioneers’ commissions) and sales of retail jewellery
(being new, or nearly new, jewellery)

Auction Technology Group 30



Progress against our ESG programmes

« Commitment to Net zero by 2040 //37

* 26% reduction in scope 1and 2
emissions in FY23 Oour

* Improved disclosure of energy metrics environment

O~0 A

O™
. ATGV
G values Our people and Our
* All ToGether community governance

« ATG Academy

* 95% enjoy working with team

IS&T management team
including steering
committee

New information security
management system

No data breaches

Auction Technology Group
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Reconciliation of APMs

Reconciliation of profit before tax to

adjusted EBITDA

Reconciliation of profit/(loss) after tax

to adjusted earnings

Cash generated from operations and

adjusted free cash flow

FY23 FY22 FY23 FY22 FY23 FY22
£m £m £m £m £m £m
Profit before tax 71 9.3 Profit/(loss) attributable to equity ;.4 (54 | Adjusted EBITDA 64.0 54.0
shareholders of the Company
Adjustments for: Adjustments for: Cash generated from operations 57.7 49.4
Net finance costs 15.4 7.5 Amo;tisation of acquired intangible 26.6 26.6 | Adiustments for:
assets
Amortisation of acquired intangible . g _
assets 26.6 266 Exceptional finance items 4.3 (0.2) Exceptional operating items Zoll
Amortisation of internally generated Working capital from exceptional and
software ye 3.8 4.1 Share-based payment expense 7.0 5.2 | other items (1.2) 5.0
- Additions to internally generated
Depreciation of property, plant and 0.3 0.3| Exceptional operating items 2.7 - ft yEe (8.7) (4.2)
equipment software
o . Deferred tax on unrealised foreign Additions to property, plant and
Depreciation of right of use assets 0.9 0.9| gxchange differences (7.2) 15.9 equipment (0.4) (0.3)
Share-based payment expense 7.0 5.2| Tax on adjusted items (10.3) (5.3) Payments for right of use asset (0.2) -
Exceptional operating items 2.7 -| Adjusted earnings 40.1 36.1 | Adjusted free cash flow 49.9 49.9
Adjusted EBITDA 64.0 54.0 ?;j)usted free cash flow conversion 78.0% 92.5%
(]

Auction Technology Group 32



KPls by segment

Organic Organic Organic
£m A&A 1&C Group

YoY %' YoY %' YoY %'
THV 4,553 +1% 6,252 +4% 10,805 +3%
Conversion rate 15% Down 1ppt 42% Down 3ppt 31% Down 2ppt
GMV 693 (3)% 2,635 (3)% 3,328 (3)%
Take Rate 8.6% Up 0.6ppt 2.2% Up 0.2ppt 3.6% Up 0.3ppt
Marketplace Revenue 65.6 6% 58.2 7% 123.8 6%

1. At constant FX rates.
Operational KPIs exclude the impact of ESN.



Auction Services & Content

Auction Service Revenue

FY22

FY23

Content Revenue

FY22

FY23

Auction Technology Group
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USD: Group financial summary

$m FY23 FY22 Movement

Revenue 165.9 151.8 9%
Cost of sales (53.4) (50.5) (6)%
Gross profit 112.5 101.3 1%
Administrative expenses (85.7) (80.3) (7)%
Other operating income 0.7 0.9 (22)%
Operating profit 27.5 21.9 26%
Net finance costs (19.0) (9.3) (104)%
Profit before tax 8.5 12.6 (33)%
Tax expense 12.1 (18.1) 167%
Net (loss)/ profit 20.7| (5.5) 476%
Adjusted EBITDA 78.3 68.7 14%
Adjusted diluted EPS 39.8¢c 37.8¢c 5%

Auction Technology Group
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USD: Revenue by segment and Operational KPIs

$m | FY23 | FY22
Arts & Antiques 80.5 70.1
Industrial & Commercial 71.4 66.7
Total Marketplace 151.9 136.8
Auction Services 10.2 1.0
Content 3.8 4.0
Revenue 165.9 151.8
$m FY23 FY22

1&C A&A Group 1&C A&A Group
THV 7,637 5,672 13,209 7,337 5,561 12,898
Conversion rate 42% 15% 31% 45% 16% 33%
GMV 3,217 848 4,065 3,309 890 4,199
Take rate 2.2% 8.6% 3.6% 2.0% 8.0% 3.3%
Marketplace Revenue 7.4 80.5 151.9 66.7 70.1 136.8

Operational KPIs exclude the impact of ESN.



USD: Profit before tax to adjusted EBITDA and (loss)/profit after tax to

adjusted earnings

$m FY23 FY22
Profit before tax 8.5 12.6
Adjustments for:

Net finance costs 19.0 9.3
Amortisation of acquired intangible 397 33.6
assets

,:Cr)r]!:v:/téi;:tion of internally generated 4.7 50
Egsirper(:::fn of property, plant and 0.4 0.4
Depreciation of right of use assets 1.1 1.1
Share-based payment expense 8.6 6.7
Exceptional operating items 3.3 -
Adjusted EBITDA 78.3 68.7

$m FY23 FY22
(Loss)/profit attributable to equity

shareholders of the Company Aihy (5.5)
Adjustments for:

Amortisation of acquired intangible 397 33.6
assets

Exceptional finance items 5.4 (0.3)
Share-based payment expense 8.6 6.7
Exceptional operating items &3 -
Deferred tax on unrealised foreign

exchange differences (8.8) 18.5
Tax on adjusted items (12.9) (6.7)
Adjusted earnings 49.0 46.3

Auction Technology Group
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USD: Adjusted free cash flow, adjusted free cash flow conversion and

adjusted net debt

$m FY23 FY22
Adjusted EBITDA 78.3 68.7
Cash generated from operations 70.8 62.9
Adjustments for:
Exceptional items 3.3 -
Working capital from exceptional and other items (1.5) 6.3
Additions to internally generated software (10.8) (5.4)
Additions to property, plant and equipment (0.5) (0.3)
Payment for right of use assets (0.2) -
Adjusted free cash flow 61.1 63.5
Adjusted free cash flow conversion (%) 78% 92%
$m FY23 FY22
Cash and cash equivalents excluding restricted cash 7.4 55.2
Current loans and borrowings (15.7) (34.6)
Non-current loans and borrowings (132.9) (167.4)
Total loans and borrowings (148.6) (202.0)
Adjusted net (debt) (141.2) (146.8)

Auction Technology Group
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Disclaimer

NOT FOR PUBLICATION, DISTRIBUTION OR RELEASE, DIRECTLY OR INDIRECTLY, IN OR INTO THE UNITED STATES OF AMERICA (INCLUDING ITS TERRITORIES AND DEPENDENCIES, ANY STATE OF THE UNITED
STATES AND THE DISTRICT OF COLUMBIA), CANADA, AUSTRALIA, NEW ZEALAND, JAPAN, THE REPUBLIC OF SOUTH AFRICA, THE REPUBLIC OF IRELAND OR ANY OTHER ANY JURISDICTION IN WHICH SUCH
DISTRIBUTION OR RELEASE WOULD BE UNLAWFUL, OR TO ANY RESIDENT THEREOF.

This presentation has been prepared by Auction Technology Group plc (the "Company") for informational and background purposes only in connection with the publication of the Company’s results for the year
ended 30 September 2023.

This presentation does not constitute or form part of any offer or invitation to purchase, sell or subscribe for, or any solicitation of any such offer to purchase, sell or subscribe for, any securities in the Company
nor shall this presentation or any part of it, or the fact of its distribution, form the basis of, or be relied on in connection with, any contract therefor. The distribution of this presentation or any information
contained in it may be restricted by law in certain jurisdictions, and any person into whose possession any document containing this Presentation or any part of it comes should inform themselves about, and
observe, any such restrictions.

No reliance may be placed, for any purposes whatsoever, on the information contained in this presentation or on its completeness and this presentation should not be considered a recommendation by the
Company or any other party in relation to any purchase of or subscription for securities of the Company. No representation or warranty, express or implied, is given by or on behalf of the Company or any of its
respective directors, partners, officers, employees, advisers or any other persons as to the accuracy, fairness or sufficiency of the information or opinions contained in this presentation and none of the
information contained in this presentation has been independently verified by any person. Save in the case of fraud, no liability is accepted for any errors, omissions or inaccuracies in such information or
opinions. Information in this presentation relating to the price at which relevant investments have been bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future
performance of such investments.

The presentation may not be copied, reproduced or further distributed, in whole or in part, to any other person, or published, in whole or in part, for any purpose without the prior written consent of the Company.

None of the Company's securities have been, nor are expected to be, registered under the United States Securities Act of 1933, as amended (the "Securities Act"), or under any other securities legislation of any
state of the United States or in any other jurisdiction where this would constitute a breach of applicable securities legislation. Accordingly, the Company's securities may not be offered or sold, directly or
indirectly, within the United States absent registration under the Securities Act or pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. No public
offering of the securities is being made in the United States. This presentation may be made available within the United States solely to a limited number of "qualified institutional buyers" as defined in Rule 144A
under the Securities Act.

The Company's securities have not been approved or disapproved by the US Securities and Exchange Commission, any state securities commission or other regulatory authority in the United States, nor have any
of the foregoing authorities passed upon or endorsed the accuracy or adequacy of this presentation. Any representation to the contrary is unlawful.

The Company is under no obligation to update or keep current the information contained in this presentation or to correct any inaccuracies which may become apparent, and any opinions expressed in it are
subject to change without notice. Neither the Company nor any of its respective directors, officers, partners, employees or advisers accept any liability whatsoever for any loss howsoever arising from any use of
this presentation or its contents or otherwise arising in connection therewith.

The presentation may contain forward-looking statements. These statements relate to the future prospects, developments and business strategies of the Company. Forward-looking statements are identified by

the use of such terms as "believe", "could", "envisage", "estimate", "potential", "intend", "may", "plan", "will" or variations or similar expressions, or the negative thereof. Any forward-looking statements contained

in the Presentation are based on current expectations and are subject to risks and uncertainties that could cause actual results to differ materially from those expressed or implied by those statements. If one or
more of these risks or uncertainties materialise, or if underlying assumptions prove incorrect, the Company's actual results may vary materially from those expected, estimated or projected. Any forward-looking

statements speak only as at the date of the presentation. Except to the extent required by applicable law or regulation, including the rules made by the Financial Conduct Authority under Part VI of the Financial
Services and Markets Act 2000, the Company undertakes no obligation to publicly release any update or revisions to any forward-looking statements contained in the presentation to reflect any change in events,
conditions or circumstances on which any such statements are based after the time they are made.
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